.

|

2018 ZYHME MHHT AABATIS Y3
ZZITS] AIAA SIG(0|E| 4] HIStQ|apY

M3 ZIALY Atd|@5  OMKE 2R CIOES &0t 1 SHats| wgd HRANAME K|t
Bl AlgA0] ERELILE. A LEXS EMo I‘—“*“*Oﬂ o2 21U MOjUE FUSLCH E@2
o D= SIRSH Fo19) & o TOPMO| Holis= 2|/ 010 SIRE0| 2510 SHIZX EHOH
ML} EZ0| X 17 TARSLICE 0|or7|§LmJELIEt

) Y )

B2B 7HA| Ij2t0|S A| lél-Ol 0|.|I__| E_E_o,“ x[ :u:_I_El,s
MH|A AHEO 7|SHQ| REREE

ZALe| FAGHS), HITME|

" = - A 59,
7IE0 ANE 21| Ii2fnjc 2 ®
o = Bajol AEYO| A TH2{Cte) Z
r4:'.17J10I 11I§M‘H:IATI g
QXIS MEiGH= THE| QAES i« [ 1=
Azxoz gL, =S 0= SES #sitH I

7A0] UXE A8 24181 X g2y
O|0i] Ch¥t ZHK] BIQH MA WS D @ @® ® @ Harvard Business Review MARCH-APRIL 2018
HIAELCH = = s £
= ) v = % Romrc =
B2B Al&Ee| 12 7x]| BYQAEZO| A} I 2{CtY

HBR 2018 328 412! The B2B Elements of Value' S~ A== O0|C|0IZ 7| loh & A8E o= U= Ll
HeREUCE B2BOIM2| 71X| TH=[0]| CHolf UOEMIQ.  EefIQl AR OEAH| ofH & &8st 4 USNQ?

Y Y

% 2018-88% RS UATANRI) ZRUS2 S|
- End of document —


https://www.facebook.com/pg/MCHYU
https://www.facebook.com/pg/MCHYU
http://mc.hanyang.ac.kr/
http://mc.hanyang.ac.kr/
https://www.facebook.com/MCHYU/posts/1435802256521556
https://www.facebook.com/MCHYU/posts/1448613431907105
https://www.facebook.com/MCHYU/posts/1448618605239921
https://www.facebook.com/MCHYU/posts/1452054471563001
https://www.facebook.com/MCHYU/posts/1453630281405420

	슬라이드 번호 1



